
Dear potential customer, 

          Please answer a few questions and fax it back to my attention as soon as possible.  Also, please give 

me your contact information, phone number and e-mail of the person I need to set an appointment with 

at your school.  This will allow me to respect your time as professionals and give the very best  

presentation possible when you allow me to meet with your organization.  Thank you for the opportunity 

to serve your school! 

IMPORTANT INFORMATION 

 

1) Name of the Company you worked with last year?         

 

2) What kind of fundraising program did you do last year?        

 

3) What kind of profit did your school make last year? (50%, 45% or 40%)?            

 

4) What was the gross dollar volume the school did last year?        

 

5) How many kids participated?            

 

6) How many kids in your school?            

 

7) Did the company you worked with have free programs that helped in providing educational pro 

 

    grams and supplies?              

 

8) Did your company have a computer customer assistance program to help you run the sale more  

 

     effectively?              

 

9) What kind of prize program did your school have last year?        

 

10) Did you pay anything for the prize program?           

 

      11) Who is the person I need to speak with and how can I get in touch with them to make an  

 

 appointment?            

PERFECT PARTIES 

FOR ALL YOUR FUNDRAISING NEEDS 

THANK YOU IN ADVANCE FOR YOUR BUSINESS AND IT WILL BE PLEASURE TO SERVE YOU! 

CONTACT INFORMATION 

SCHOOL NAME:              

 

CONTACT:              

 

EMAIL:               

 

PHONE NUMBER:              

 


